


Making your domain names more valuable

• Create Social handles and identities (FB Page, Instagram, Gmail, Twitter, 

Pinterest, YouTube Channel)

• Create Logos (Pixteller.com, Canva.com, LogoMakr.com)

• You can make your domain name live with Google Site and you can 

add story from feeds (Feedgrabbr.com)

• Create mini site



Listing Domain Names for sale

• Listing domain names at various places like Afternic, 

Sedo, GoDaddy and other platforms

• Having landing page with enquiry is important 

• Give special treatment to brand-ables

• Be contactable via WHOIS / Landing Page



Setting a domain name price
Comparable sales : Compare past sales of other TLD of that domain, or

related domains also make sure to take into consideration any current

market trends or possible use cases.

Be flexible : Most buyers want to feel like they are getting a good deal.

Give them discounts, best deal like combo offers, ie attaching different

TLDs with domain or attach domain with plural version if you have it.

Quickies : Respond quickly on price, unless you have a category killer,

buyers have options.

Realistic Pricing : Set reasonable price so that you can sell multiple number

of domains. Always think to create a rotation of business transactions.

Understand the Niche : You should have knowledge of commercial value

and business potential of that category/industry in which you selling

domain too.



BIN (Buy it Now) vs Make an Offer vs Auction

• When you have fast decision kind of pricing then you should have BIN. 

But you have to see customers pocket also with their industry vertical.

• When  you have a great name and also want prospects aware that you 

have a great name and you think somebody can buy it in future then 

then you can set Make an Offer.

• You can rotate BIN and Make an Offer every 2-3 months. 

• If you really think that you can have multiple buyers on a particular 

platform than you can set it at auction with reserve price. But do 

thorough research whether your kind of domains are selling currently in 

that platform.



Outbound marketing for domains

• Outreaching Methods
• In-person Outreach
• Email Outreach 

• Social Network Outreach (LinkedIN, Facebook, Twitter etc.)

• Outreach via SMS/WhatsApp/Phone Call

• Hire a Broker

• Outreaching Etiquettes 
• Be Polite

• Do not spam

• Maintain frequency 
• Follow best time to reach out (Days, Timeslots)

• Unlist after if someone asks to unsubscribe 

• Double check spelling, grammars and typos



Warmup before outreach

• List at Marketplace

• Proper WHOIS

• Equal Price everywhere

• Logo

• Remove Parking 

• Ready with Stats

• Have price range ready

• Be Discount Ready




